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Jonathan Farrington was a keynote speaker, business coach, mentor, author, consultant, and sales futurist, who personally guided hundreds of companies and more than one hundred thousand frontline salespeople and sales leaders towards optimum performance levels. Read more …
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 “Most companies are looking for ways to manage their most important business relationships more effectively and more efficiently. It is not easy to do, and it is not always enjoyable to do, but when a key account works well, it is extremely satisfying. Key Account Management is a broad subject and this paper is designed to help make the management of key accounts easier, more effective and dare I say, more enjoyable …” Read Here
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